031-028-033 PV_FE_Home-jf

4/17/06

10:42 AM

Page 31

Beyond pools, landscaper Jim
Schrader of Fred Schrader & Son,
Inc., in Emerson sees the value in
having a great backyard. “For many
of our customers, the outside is their
favorite place. We refer to it as curb
appeal. The grounds set the tone for
a home even before a guest enters the
house.”
“Homeowners realize this and the
sky’s the limit. There are so many
more options today at their disposal,
from Connecticut Valley grown plants
like azaleas, rhodedrums and hollies
to a host of perennials, and water
features are endless. One of the
newest additions in the past ﬁve years
is ornamental grasses, ranging from
18 inches to six feet. The plumbs are
green throughout the summer, turning to brown in the winter. Even then
they look beautiful, draped with
snow,” says Schrader, whose father,
Fred, started the landscaping business
in 1950.
Park Ridge landscape architect
William Koenig also thinks ahead. “I

don’t see the job as the day everything is planted, but rather what it
will become some years in the future,
when the trees and shrubs reach
maturity.
“I’ve had some ongoing projects
for 30 years, and I come in periodically to review, add, revise and
upgrade. Without the proper maintenance, a project can quickly go down
hill. There are many landscapers who
we refer to in the trade as ‘mow and
blow.’ They don’t have the proper
training.”
Landscaping is an expensive
investment, and there are different
ways of doing basic techniques like
pruning. “A knowledgeable landscaper is like a skilled hair stylist,” says
Koenig. “They know how to clip and
shape, rather than just squaring or
rounding off a shrub, which is going
to destroy it. The industry has to
change so people can get the proper
training. I’m not exactly sure how
that can come about.”
Koenig advises individuals build-

ing new homes to begin with a
master plan that includes landscaping. “This helps extend the available
budget and makes it possible to
implement the planting in stages. It
doesn’t have to be done all at once
and can be completed over time,”
he notes.
These increments often begin with
shade trees or large evergreens that
create the basic structure or cornerstones on the lot, followed by small
ﬂowering trees which can serve as
focal point for small spaces or be
scattered about a yard to ﬁll in larger
areas. Holding their leaves, shrubs
might be planted in clusters or rows
on sprawling grounds, and then ﬁnetuned with vines and groundcovers.
Vertical vines can serve as camouﬂage to hide an ugly fence or other
unsightly distraction.
Armed with a simple hedge trimmer, Chris Cipriano launched his
landscaping career in 1989. Today,
he’s president of award-winning
Cipriano Landscape Designs, a
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COURTESY OF ROSICA POOLS

Danny Rosica of Rosica Pools says that pools increase the value of one’s property considerably.
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30-person company of horticulturists,
designers, carpenters, pool technicians and masons.
Based in Mahwah, Cipriano’s 10acre operation features an exclusive
clientele horticultural nursery.
Customers can see what they are
getting, whether it’s a green Japanese
maple with 22-foot spread, or a
weeping hemlock, measuring 18 feet
across, before the plant is dug up and
transported to its new home.
“The hybridizing of plants has
taken off dramatically in the last 20
years. That coupled with the importation of building materials from
around the world has lead to endless,
exciting possibilities. We’re currently
working with granite from India for a
job in Upper Saddle River,” states
Cipriano, who prefers to work with
natural stones.
There are no hard and fast rules
when it comes to design. Cipriano
points out, “Some clients like a natural setting, while others prefer a very
formal application. We take the
architectural character of the house
and the property into account, but
the ﬁnal decision is client driven. In
either case, we strive to express the
complexities of nature’s balance.”
This goal is reﬂected in Cipriano’s
captivating waterfall formations that
are indistinguishable from those
found in nature. He says, “Whether
it’s a fountain, waterfall or a swimming pool, most clients desire a water
feature. There’s nothing more soothing than the sound of moving water
to awaken the senses.”
A sense of pride can be detected
in Cipriano’s voice. “One day, I want
to be able to drive my grandchildren
around and tell them, ‘We built
that.’”
Interjecting a nostalgic note,
Koenig says “Grandma’s gardens” are

Some homeowners like Edie and
Michael Weinthal of River Vale are doit-yourselfers.
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COURTESY OF THE WEINTHAL FAMILY
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